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ARE YOU PERSUASIVE? 
DISCUSS: 

1. How would you describe a persuasive person?  

2. What is the difference between discussing something and arguing about something? 

3. Can we learn to be persuasive or is it a natural talent? Why do you think so? 

4. Who have you persuaded to do something recently? 

5. What kind of arguments or techniques could persuade you easily?  

6. Have you ever heard of the Big Five (personalities)? 

7. What are pros and cons of being a non-confrontational person? 

8. Should employees be allowed to use company mobile phones for private use, too? 

 

QUIZ:   

Click/scan the QR code to do a quiz. Justify each decision by telling why you opt for that answer.  

What do you think about your results? 

ROLE PLAY:  

How would you persuade a person? First try to find some arguments for, then 

go against the case.  

 

 

Your partner got a job 
offer but she/he 
hesitates.  

Your sister isn’t sure 
she should buy a really 
expensive present for 
your parents. 
 

Your friend wants to apply 
for another position in the 
firm, but it would mean 
competing with a good 
colleague of hers. 

Your kids aren’t  sure 

they should take up a 

new hobby. 

 

    

 

Read a short comic below. Why does the user find a gadget quite persuasive? Why was it accurate? 
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READING: 

Read the text below.  

The ability to express a point to others and to be able to bring others around to your opinion is one of the most 
valued skills for a member of society. Perhaps, though, the talent of persuasion can come specifically from certain 
kinds of personalities. A new study by Shaul Oreg and Noga Sverdlik investigates the connection between 
personality traits and being a persuasive person. Personality in this study is based on the Big Five tenets of 
personality. These are extraversion, openness to experience, neuroticism, conscientiousness, and agreeableness. 
Extraversion is the tendency to be talkative, outgoing, and energetic. Openness to experience is based on creativity 
and imagination. Neuroticism is based around similar traits as extraversion but the opposite: to be high in 
neuroticism is to be high in negative feelings such as stress, anxiety, or instability. Conscientiousness is high in 
people who have forward, goal-oriented thinking. Agreeable people are kind, sympathetic, and non-
confrontational. 

In their study of 66 undergraduate Israeli students, Oreg and Sverdlik had the volunteers take a test to determine 
their own personality on the Big Five scale. They then had them put in a room with someone of opposite opinion 
from their own on a certain topic with the goal of “reaching a consensus”. The participants then rated their new 
opinion after the discussion on a four-point scale and rated how persuasive they found their opponent to be. 
Interestingly, the participants with the highest openness scores were rated significantly higher by their opposite as 
a persuasive person. The combination of imaginative and creative arguments as well as a bright and engaged face 
may be a contributing factor to this result. Similarly, low levels of neuroticism corresponded to both appearing 
persuasive, and to bringing the other participant’s opinion closer towards their own. Extraversion was the third trait 
which showed up strongly, a high level of extraversion made a person both come off as persuasive and better 
persuade others. The truly interesting part of the results, though, is that high openness in a participant made their 
scores on seeming persuasive from others much higher, but high extraversion in a participant made the opinions 
of other participants change more significantly. In other words, openness makes a person look the part, but 
extraversion gets the actual job done. 

Not that looking the part isn’t an important part of being persuasive. In fact, there are two different currently 
accepted routes of persuasion: central and peripheral. The central path is what we commonly accept as persuasion, 
convincing others through the content of strong logical arguments. The peripheral route is convincing others 
through seeming like a persuasive person. Examples of this include having multiple arguments- the content is 
unimportant -being well-dressed or having a trustworthy face. [Source: https://scienceofpsych.wordpress.com/2015/04/28/the-personality-to-persuade/] 

AFTER READING:  

1. Find 5 linking words used in the text. How would you describe them? What was the purpose? How do they 
affect the text? Do they make the content more interesting? Give your opinion.  

2. What was the experiment based on? Why was having “a trustworthy face” so important? 
3. What are the differences between a central rout of persuasion and the peripheral one? Can you find any 

examples of them from your daily life?  
FOLLOW-UP 

Quiz. If you want, you can to another quiz and compare your results 

with that what you got before.  

WATCHING:  Watch a video brought by Charisma on Command and write 

down 6 phrases that instantly persuade people.  

Do you use those phrases? If so, how often?  

Are they useful?  

How do they affect people?  
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WRITING: 

Write a short essay (150-300 words). Pick the topic from those given below. Imagine that it will be given 

to your peers and friends. Be persuasive. Explain the important points of your topic so that the audience can 

understand the paper’s position. Use examples, statistics, quotes. Analyze your audience. Decide if your audience 

agrees with you, is neutral, or disagrees with your position. Remember about linking words and keep the structure 

of your text clear.  

TOPICS: 

1. With the rise in selfies and Instagram photo filtering apps, do you think we have become a more self-obsessed society? 

2. With many people reading digital copies of books, are libraries necessary anymore? 

3. There are many women's rights and minority rights advocates. Should there be men's rights advocacy groups?  

4. Is eating animals immoral?  

5. Should vitamins and supplements be more tightly regulated? 
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